
    

Master in Wealth Management – Selected Course descriptions 

Course: Private Equity Block: Global Investment Solutions  

This course gives an overview of the Private Equity market, and deepens the understanding of Private equity 
partnerships and financing. We will study different types of Private Equity from Venture Capital to Vulture 
Finance and discuss the key characteristics of Private Equity from the investors´ side: Expected Return, 
Illiquidity, Risk, Monitoring/Intervention, and Emotion.  The course will also contain an overview of the latest 
research on Private Equity, relating to predictability of returns. 

Learning Objectives 
After this course the participants should be able to: 

- Describe the different types of Private Equity. Venture Capital, Buy-Outs, Vulture Finance, etc.  
- Discuss the construction and incentives of Private Equity Partnerships. 
- Assess the different risks of Private Equity Investments. 
- Discuss role of Private Equity Investments in HNWI portfolios. 
- Explain and interpret the latest research on Private Equity returns. 

 Course Outline 

1. Introduction: What is Private Equity? 
2. Overview of the Private Equity Market, by types and countries. 
3. How do Private Equity Partnerships work? 
4. Private Equity Investments characteristics and their role in portfolios.  
5. Private Equity Research. 

________________________________________________________________________________ 

Course: Real Estate      Block: Global Investment Solutions 

This course gives an update of new trends of Real Estate Investing. We will study direct investing and indirect 
(in residential and commercial properties), and indirect investment (in REITs, funds and holding companies). 
We will discuss the added value of Real Estate to a diversified portfolio and the merits of Real Estate as an 
inflation hedge. 

Learning Objectives 
After this course the participant should be able to: 

- Understand the key steps to Real Estate Appraisal.  
- The functioning of Real Estate Investment Trusts. 
- Discuss the advantages and disadvantages of different RE benchmarks. 
- Discuss role of Real Estate Investments in diversified portfolios. 
- Understand the relations between Real Estate Returns and economic growth and inflation. 

Course Outline 

1. The main Real Estate markets : from Residential to Commercial. 
2. Valuation of real estate (including DCF and residential prices models). 
3. The key types of Real Estate Investments. Direct and Indirect RE Investments. 
4. Debt related real estate products: MBS and CDO's. 
5. Equity related real estate instruments: from listed companies (REITs) to Private Equity.  
6. Real Estate Investments Characteristics in portfolios: Liquidity, correlations, risk. 
7. The Sub Prime crisis : causes and consequences  
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Course: Derivatives Block: Global Investment Solutions 

This course provides an overview of the classic derivatives, and the latest developments in the area. We pay 
particular attention to the role of derivatives in private portfolios. We will explain how the payoff structures of 
the key derivative-classes: Options, Futures and Swaps. We will see how and where they are traded, and the 
key applications for risk management and speculation. We will also discuss the valuation of the securities, and 
their risk profiles. 

Learning Objectives 
After this course the participant should be able to: 

- Explain what options, futures, and swaps are.  
- Explain the differences between long and short, call and put, European and American. 
- Discuss the key applications of derivatives in private wealth portfolios. 
- Discuss the reasons and consequences of “marking to market”. 
- Distinguish between risk management and speculation 
- Estimate the value of different derivative positions. 

 Course Outline 

1. Options, payoff diagram, call and put, trading and marking to market. 
2. Futures and Forwards, payoff diagrams, long and short, valuation. 
3. Key applications: hedging, risk management, speculation. 
4. Swaps, paying and receiving, valuation, applications 
5. Option Value diagram, value-dependence on interest rate, time to maturity, and volatility. 
6. Black-Scholes formula, and its limitations.  

__________________________________________________________________________________ 

Course: Insurance and Annuities     Block: Global Investment Solutions  

This course gives an overview of the products sold by insurance companies. We will review and discuss the 
raisons d´être of casualty, property, health, and life insurance and study how insurance companies are 
organized and capitalized. We analyse the demand and need for insurance as a function of an investor´s age 
and wealth. We will show why insurance offers attractive vehicles to tax efficiently plan for old-age provision 
and estate planning.  We define different kinds of annuities and explain their role in private investment 
portfolios. 

Learning Objectives 
After this course the participant should be able to: 

- Explain the economic rationale for sharing casualty risk. 
- Understand how asymmetric information enters the insurer´s problem. 
- Distinguish between the right and wrong reasons to buy insurance. 
- Understand the way insurance companies price insurance policies. 
- Recognize the tax advantages of life insurance. 
- Distinguish between different types of annuities. 

Course Outline 

1. The economics of casualty (non-life) insurance. 
2. Insurance strategies of firms and individuals. 
3. Life-insurance. 
4. Annuities (fixed, variable) 
5. Securitizing insurance policies 
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Course: Socially Responsible Investments     Block: Alternative Investments  

This course gives an overview of Socially Responsible Investments. We will discuss the motivation to invest in a 
socially responsible manner and attitudes towards corporate social responsibility. We discuss investment 
criteria set on the one hand through government regulation and on the other through changing societal 
values. We will assess the historical evidence of socially responsible investment returns and the compounding 
theories in explaining under- and outperformance of SRI funds.  

Learning Objectives 

After this course the participant should be able to: 

- Understand the motivations of socially responsible investors. 
- Interpret the different Socially Responsible Investment criteria.  
- Discuss the difficulties in establishing benchmarks.  
- Assess the historical performance of socially responsible investment funds. 

Course Outline 

1. Current trends in Socially Responsible Investing 
2. Corporate Social Responsibility: Environmental, Social and Governmental factors. 
3. Best-practices: Exclusion, screening, and ‘sin-stocks’. 
4. Performance of SRI funds.  
5. SRI products and government regulations. 
6. Opportunities for wealth managers and banks 

__________________________________________________________________________________ 

Course: Islamic Finance     Block: Alternative Investments   

This course explains how thinking in finance and investing is defined by the Islamic worldview, how investment 
goals and behaviours differ between Islamic and secular views, and how Islamic economic institutions achieve 
the objectives of Islamic societies.  

Learning Objectives 

After this course the participant should be able to: 

- Understand the Islamic worldview and the concept of man, his value system and behavioural norms. 
- Understand the tensions and challenges of developing Islamic economic models in the global 

environment using the axioms of the Islamic worldview. 
- Judge what investments are suitable for a sharia compliant portfolio. 
- Communicate with Muslim investors and Investees. 

Course Outline 

1. Introduction to Islamic Finance; Difference between Islamic Banking and Conventional Banking. 
2. Introduction to Quran and Hadith Literature. 
3. Islamic Economics Concept of Riba; Time Value of Money in Islamic Finance  
4. Definition of key terms in Islamic Finance 
5. Islamic Rules for Sale (Bai); Duties of debtor and creditor in Shariah. 
6. Murabahah (Sales contract at a profit makeup); Mudarabah (Passive Partnership) 
7. Ijarah (Leasing) Salam (Sale contract) Istisna (Order contract) 
8. Introduction to Takaful; Differences between Takaful and Insurance. 
9. Shariah stock screening ;Introduction to sukuk (Islamic Bonds) 
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Course: Exotic Assets     Block: Alternative Investments   

This course gives an overview of the different types of Exotic Assets available when considering a broader set 
of Alternative Investments. The different types of direct and indirect investments into these assets are 
discussed, for example, art, wine, stamps, violins and funds of Emotional Assets. The development of the fund 
industry and the demand for assets with social and emotional value as well as financial value is explained. 
Historical data is analysed to give an indication of how global art, stamp and violin markets have performed in 
terms of the risk and the return profile of fine art, as well as correlations with other asset classes, such as 
equities, bonds, gold and real estate.  We will discuss the performance of the art market and the diversification 
potential these assets can play in an investment portfolio, as well as practical issues such as tax-advice and 
opportunities for wealth managers and their private clients. 

Learning Objectives 

After this course the participant should be able to: 

- Know the different types of exotic assets available to investors.  
- Understand the risk and return profile of these assets  
- Understand the emotional and social value from investing in exotic assets. 
- Advise on tax issues and the Luxembourg freeport.  

Course Outline 

1. Emergence of art funds, exotic funds and current trends 
2. Exotic asset market performance indicators. 
3. Case study art and wine Funds in practise:  The Fine Art Fund and Elite Advisors 
4. Managing a portfolio of exotic assets: practical applications and measurement tools 
5. Opportunities for wealth managers and banks 
6. Luxembourg freeport tax regime and benefits 

__________________________________________________________________________________ 
 
Course: Hedge Funds     Block: Alternative Investments  

Hedge funds are the fastest growing sector of the financial industry, and perhaps the least understood, 
including by market professionals. This course will give participants a good understanding and workable 
knowledge of the techniques that should be part of the toolkit of anyone investing in, analysing and/or 
advising private clients on the inclusion of hedge funds in their portfolios. 

Learning Objectives 

After this course the participant should be able to: 

- Classify and understand the major hedge fund strategies 
- Make judgement on how well certain hedge funds fit into private client portfolios 
- Assess and evaluate the past performance of hedge funds  

Course Outline 

1. Industry Overview 
2. Directional Strategies 
3. Market Neutral Strategies 
4. Derivative instruments and how they are used 
5. How do hedge funds continue to add value? 
6. Measuring Risk and Performance. 
7. The Future 
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Course: Philanthropy     Block: Alternative Investments    

This course gives an overview of the different types and approaches towards philanthropy. We will discuss 
legacy gifts, motivations and objectives, legal and tax issues of philanthropy, and endowments. We will discuss 
philanthropy within the context of several contemporary philanthropy case studies.  

Learning Objectives 

After this course the participant should be able to: 

- Understand the issues and considerations around Philanthropy. 
- Know the different types of philanthropic gifts and products. 
- Advise on tax efficient giving. 

Course Outline 

1. Current trends towards philanthropic practises in Europe vs. the US.  
2. Provision of philanthropic products for private clients. 
3. Lifecycle approach towards savings and investments. 
4. Legal and tax issues to take into consideration for wealth managers.  
5. Practical applications and case study. 
6. Opportunities for wealth managers and banks 

______________________________________________________________________________________ 
 
Course: Structured Products     Block: Alternative Investments  

This course will give an overview of the different types of retail structured products, as well as their “raisons-
d’être”. It includes an industry overview and a classification of different types of products over the last decade. 
We will pay particular attention to the role of structured products in client portfolio. We will discuss their 
advantages and disadvantages. We will also see how structured products can be valued, through 
benchmarking, analytical methods and numerical methods.   

Learning Objectives 

After this course the participant should be able to: 

- Understand how structured products work 
- Understand the motivations of the supply and demand side of the market 
- Explain why the market has grown so much over the last decade 
- Assess the major dangers of investing in structured products 
- Explain the basic pricing techniques 

Course Outline 

1. What are structured products? A taxonomy of different types.  
2. Why do they exist, who supplies and who demands them? 
3. Structured products in a portfolio. 
4. Designing structured products. 
5. Valuing structured products. 
6. Marketing and selling structured products. 
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Course: Legal Structures     Block: Personal Portfolio Management  

This course gives an overview of the different types of legal structures mainly used for wealth management, 
asset protection and estate planning purposes. The focus is on the legal arrangements ordinarily practised in 
the international financial industry as well as on some Luxembourg law set-ups. 

Learning Objectives 

After this course the participant should be able to: 

- Explain the main features of as trusts, foundations, dedicated funds, and holdings 
- Identify the client’s needs in terms of estate planning and asset protection and suggest the use of 

some alternative legal structures to address such needs 
- Coordinate with the client’s legal and tax advisors for the set-up of the relevant legal arrangements 
- Work out the implications of different legal arrangements for the purposes of banking transactions 

Course Outline 

1. An overview of the legal structures in international wealth management 
2. Trusts: origins, developments, use 
3. Private foundations in civil law and common law jurisdictions 
4. Dedicated funds and corporate vehicles (holding companies, securitization vehicles, shell companies) 
5. Main criteria for comparison of alternative legal arrangements 
6. Selected international tax issues 
7. Selected compliance and KYC (Know Your Client) issues 

________________________________________________________________________________ 

Course:  Personal Portfolio Management I & II Block: Personal Portfolio Management  

This course helps assessing the current situation of a client´s portfolio as well as his goals and preferences. The 
investor profiling assessment is discussed in light of the compliance with MiFID requirements as well as the 
necessary dimensions necessary to get a full profile overview. A thorough assessment of the client´s situation 
culminates in an Investment Policy Statement. The course also addresses principles of a consistent profile and 
portfolio monitoring over time. 

Learning Objectives 

After this course the participant should be able to: 

- Extract information from the client’s existing portfolio 
- Distinguish between the global and mandate portfolios and profiles 
- Understand how the expected utility theory can be translated into an investor profiling system 
- Distinguish between the dimensions of an investor profile, including financial objectives and constraints 
- Set up a consistent portfolio recommendation and track it over time 
- Monitor the portfolio and report on its realized risk, return and performance  

Course Outline 

1. The expected utility theory and its applications in investor profiling 
2. The notions of risk aversion, risk perception, loss aversion, investment horizon 
3. Structuring an efficient MiFID compliant investor profiling system 
4. Portfolio construction and the pedagogy of risk and return 
5. Evolution of the profile and portfolio over time: compliance and consistency checks 
6. Investor-specific portfolio reporting and performance presentation 
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Course: Personal Portfolio Management III  Block: Personal Portfolio Management  

This course puts all the material learned into practice. It builds on Personal Portfolio Management I and on 
Legal Structures. We will discuss several case studies, some stylized, some real (but disguised) in a panel 
discussion where experts give their opinion and real life experiences and advice. 

Some materials on the relevant cases will have been made available during the previous courses of this block. 
Participants will present their solutions to a panel of experts, who will give feedback and discuss the key issues.  

Learning Objectives 

After this course the participants will have been able to review the main notions learned under the previous 
Personal Portfolio Management and Legal Structures courses and to put them in context by way of some real 
life applications. 

Course Outline 

Case materials to be made available during the previous Personal Portfolio Management and Legal Structures 
courses. 

________________________________________________________________________________ 

Course: Comparative study of international wealth management centres  Block: Relationship Management     

This course should give an overview of the international Private Banking and Wealth Management business, its 
international competitiveness and evolution. A particular focus should be made on Luxembourg compared to 
other PB or WM centres. The participants should be made aware of what will be required from a relationship 
manager in a near future.  

Learning Objectives 

After this course the participant should be able to: 

- Be up to date on most recent trends & developments in International Wealth Management as 
identified in international research efforts 

- Be able to explain to an end client what makes Luxembourg Wealth Management distinctive & unique  
- Position the Luxembourg Private Banking industry towards its main competitors (i.e.: international 

financial centres & domestic private banking centres) 
- Familiarize themselves with the existence of available tools at financial centre level that can support 

client servicing or acquisition efforts (promotional documentation, films, business intelligence 
publications, etc.) 

 Course Outline 

1. Introduction – Review of current main trends in International Wealth Management  

2. Luxembourg WM – Main facts & figures around Luxembourg WM 

3. Overview of other competing international wealth management centres. 

Benchmarking of the Luxembourg financial centre to other WM centres  

4. Unique Selling proposition - What makes Luxembourg WM distinctive & unique? 

5. Testimonial from / Q&A session with a senior figure from a competing financial centre (e.g. from 
Switzerland, Singapore, Hong-Kong) 

6. “Listen to the voice of the customer” - Review on the Luxembourg value proposition  

Structured discussion with participants on what clients miss in Luxembourg. 
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Course: Client Investment Biases     Block: Relationship Management   

This course gives an overview of the different types of behavioural biases, and discusses approaches to deal 
with them.  

Learning Objectives 

After this course the participant should be able to: 

- Recognise the different kinds of cognitive and emotional biases. 
- Predict clients reactions on portfolio strategies and investment results.  
- Understand which biases should be adapted or moderated. 
- Explain how portfolios should be modified in light of investor biases. 
- Adapt communication with client in light of behavioural biases. 

Course Outline 

1. A taxonomy of behavioural biases: Cognitive and Emotional. 
2. Dealing with biases: correction and/or portfolio modification. 
3. Communication with different types of client types. 
4. Case studies. 

_______________________________________________________________________________ 

Course:  Cross cultural communication   Block: Relationship Management  

This course gives an overview of the main areas where cultural differences have an impact on business 
relationships, and on the main preferences different cultural groups have. Examples used focus on the main 
cultural origins of the Luxembourg private bank customers (Europe, Middle East, South America, Asia). 
Through practical exercises, the course provides participants with practical keys to avoid potential 
misunderstandings and pitfalls. An important part of the course is dedicated to participants’ concrete business 
challenges in multi-cultural contexts, building on their personal experience. Finally, participants work on their 
current level in Culture Bridging Skills©, based on a light self-assessment questionnaire, as a starting point for 
personal development. 

Learning Objectives 

After this course the participants should be able to: 

- Identify the impact of culture on business and client relationships 
- Identify and interpret culture-specific behaviours and communication styles 
- Understand own cultural background and preferences when dealing with clients from  different cultures 
- Adjust communication style according to the cultural background of their client 
- Identify concrete development actions to improve in Culture Bridging Skills© (CBS) 

 Course Outline 

1. What is culture, how it can impact working and client relationships - theoretical input 

2. Cultural orientations: focus on the most relevant for client relationships (time, communication style, 
thinking style, space and power distance…) with concrete illustrations – theoretical input with 
participants illustrations & self-assessment 

3. Inter-cultural critical incidents: analysis and debriefing of business specific cases – practical 
application of theory 

4. Main challenges when managing clients from different cultures: how to manage difficulties and adapt 
one’s communication - group coaching and sharing of best-practices 
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5. Culture Bridging Skills: what they are, how to develop them – theoretical input & personal assessment 

6. Individual current/future intercultural challenges: how to improve CBS and use them to overcome 
specific challenges – peer coaching 

7. Conclusion: work on individual action plan – individual work 

_______________________________________________________________________________ 
 

Course: Ethics in Private Banking Block: Legal, Regulatory & Ethics    

This course presents the key principles of Ethics in Private Banking activities. We will cover the main 
obligations in accordance with the EU MiFID Directive and its implementation into Luxembourg’s laws and 
regulations. We will also provide a refresher on the basics of AML/FT requirements. Additional topics as 
Complaints handling, Market abuse and Remuneration policies will complete the Ethics view in the Private 
Banking environment. 

Learning Objectives 

After this course the participant should be able to: 

- Manage the relationship with the private clients in accordance with the regulatory requirements. 

- Explain the meaning of documents the client must fill in (personal information, investor’s profile, 
risk appetite, KYC). 

- Describe the protection of Investors and the obligations of the Bank, as well as their limits and 
constraints. 

- Know when and how he must contact the Compliance Function to receive the adequate guidance. 

 Course Outline 

1. Introduction: What is Ethics? Governance, ethics, laws, regulations (CSSF) applicable to Private 
Banking activities. 

2. List of regulatory obligations applicable to the Private Banking activities. 

3. Overview of the MiFID principles : Client categorisation, Suitability, Appropriateness, Execution only, 
Conflict of interest, Personal transactions, Best execution, Client orders handling, Information to 
Clients. 

4. Identification of clients, origin of funds, and transactions follow-up for anti-money laundering and 
terrorism financing purpose. 

5. Overview of Clients’ complaints handling. Theory and Practice. 

6. Market abuse: insider trading and market manipulation. 

7. Remunerations policy. 

8. The role and responsibility of top management and supervisory structures. 

9. Practical case: to establish a KYC and an investor profile. 


